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NEVELE R STUD

Frozen semen

Chilled/fresh semen
On-farm working fee $500 plus GST.

(On-farm working fee $650 plus GST for
non-Nevele R owned fresh/chilled stallions).

On-farm working fee $750 plus GST.

(For both Nevele R and non-Nevele R
owned frozen semen stallions.

Badlands Hanover  ................ $3,500
Changeover  ............................... $4,000                                     
Lis Mara  ....................................... $4,500
Live Or Die  .................................. $4,000
McArdle  ........................................ $5,000
P-Forty Seven  ............................ $2,500
Red River Hanover  ................ $2,500
(Standing at Warwick Stud, Victoria, Australia)

Tintin In America ..................... $2,250

Continentalman  ....................... $1,500
Skyvalley  ..................................... $3,500
(Standing at Aldebaran Park, Victoria, Australia)

Artsplace  ..................................  $12,500
Artiscape  ..................................... $3,000
(Joint venture with Alabar Stud Ltd)

Western Ideal  ......................... $14,500

CR Commando ......................... $3,500
Muscle Hill  ...............................  $21,000
Muscles Yankee  ............................ TBA

N
EW

Discounts apply for
2 or more mares served
by any of our chilled/fresh 
semen stallions:  

10% for 2 mares
15% for 3 to 4 mares
20% for 5 plus mares

NEW
Nevele R
Breeders

Bonus

NEW

www.nevelerstud.co.nz

All Nevele R Stud stallions
are nominated for:

Breeders Crown
Bathurst Gold Crown

NZ Sires Stakes

P: 03 349 8627  F: 03 349 8684 

Peter O’Rourke  M: 0274 346 401  E: peter@nevelerstud.co.nz

North Island: Rob Carr  M: 021 227 6444

Southland: Debbie Smith  M: 027 258 4687

SUCCESS BREEDS SUCCESSNevele R Stud
 

Prices exclude GST

CHECK OUT 
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details
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www.theblackbook.com

Times Have Never Been Better 
To Buy American!!

You’re cordially invited to join us in November to convert your  
Australian or New Zealand dollars into future winnings!!   

 Yearling Sale, Nov. 7-10/Mixed Sale Nov. 11-12

Visit www.theblackbook.com for complete sale information and the online catalog.   
And for further assistance please contact Jennifer Krentler at jkrentler@hanoverpa.com.

**NOTE – Our sale is pleased to offer secure, password protected online billing  
for its overseas customers.  If interested in participating contact  

Paul Spears directly at pfspears@hanoverpa.com for details.

The Australian and New Zealand dollar are the strongest they have been  
in many years meaning your buying power is the best yet.

If you’re considering a blueblood yearling or exceptional pedigreed breeding stock,  
November is the time to do it.
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THE SHADBOLT WAY
David Shadbolt has approached
the horse business in his own
unique way, working with
Standardbreds and Thorough-
breds in New Zealand and Ireland.

MELBOURNE INVESTOR FINDS
JOY IN HARNESS RACING

Harvey Kaplan finds similarities
between his job in finance and
breeding horses with diversity
being the key in each.

UP TO THE CHALLENGE
Aaron Lambert is another in a
growing line of Australian horse-
men making his mark in North
America.

THE MIGHTY HALL
Trainer Gary Hall is one of the top
trainers in Australia with his cur-
rent standout the $1.7 million win-
ner Themightyquinn.

WHAT BUYERS WANT
Diana and Ray Kennedy's Jubilee
Farm has enjoyed great success in
a short period of time.
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Much has happened since the last
issue of The Harness Edge Down-
under, not only in harness racing

but in Australia and New Zealand at large.
The once idyllic southern island of

New Zealand has been turned upside down
by two major earthquakes (and hundreds
of tremors) which will have lasting effects
for years to come.  Experts predict that the
rebuilding of Christchurch, the capital of
trotting horses in that country, will take at
least a decade.

Every facet of the economy has been
touched by the devastation but it’s the
intangible effect it has had on the people
that is the most profound.  Most Kiwis have
been resolute in the wake shrugging their
shoulders and just getting on with life…or
so they say.

The very fabric of people’s lives has
been changed.  No longer is there the pas-
sive approach to life and the expectation
that things will always be all right.  The
word unnerving does not do justice to
how people feel.

While racing officials do their best to
put on a brave face, the harness racing
industry has taken a major body shot to go
along with the loss of funds from the slot
machines, diminishing breeding numbers,
lack of horses leading to cancelled race
cards and short fields and quite simply a
departure of people from the game. Racing

must accept some responsibility for this but
it is also a victim of circumstances.

Australia on the other hand has been
almost living a charmed existence with the
exception of the Queenslanders who
endured the terrible floods of earlier this
year.  The economy has been the envy of
the world albeit being almost entirely
driven by the mining industry.

Today it is not as bubbly as it has been
but ask America if it would trade places.
While it may be cooling off it remains a
shining star on the global scene.

The allure of the new found riches in
New South Wales’ racing was dulled with
the revelations of scandal in the industry.
That remains to play out in its entirety but
none of the news appears good.

There have been closures of several
breeding farms which suggests that this
industry may be following the path of the
Americans.  The announced dispersal of
Perretti Farms has had enormous ramifica-
tions in that country.

So what does this all mean?
People deeply involved in horse racing

tend to have a diminished awareness of the
world around them.  Racing is not the only
industry battling for every dollar.  Ask the
local car repair shop or the owner of the
corner shop how he/she are finding things.
Most will tell you it is a chore every day.

But that does not necessarily mean

that the sky is falling.  Australians and New
Zealanders would do well to study the
chain of events that has struck the United
States and to a lesser extent Canada.  It will
give them plenty of thought on what NOT
to do.  And the status quo is not an option.

Addington Raceway for example has
been thrown a lifeline with the insurance
settlement on the members stand.  Some
serious business acumen must now come to
the forefront to make the best use of those
monies and ensure that the wheels of rac-
ing are rejuvenated.

All of us, regardless of where we live,
are faced with new challenges in our lives.
If we are to survive we must adapt and as
an industry we cannot do it alone.  It must
be a cohesive effort rather than an attitude
of every man for himself.

Harness racing has survived challenges
in the past and will do so again.  But we
would be well advised to not wait long
before taking action.

Harold Howe
Publisher

www.theharnessedgedownunder.com



NZ Ph: (09) 232 1800
www.alabar.co.nz

Stallions Available
in New Zealand

Art Major
Art Offi cial

Courage Under Fire
Elsu

Gotta Go Cullect
Great Success

Grinfromeartoear
Jereme’s Jet
Mach Three

Majestic Son (frozen)
Mister Big

Real Desire
Santanna Blue Chip

Shadow Play

Dreams 
to Reality

NZ 2yo Pacing Colt of the Year  Fly Like An Eagle (by Mach Three) and his connectionsMach Three

facebook.com/AlabarFarms

twitter.com/alabarfarms





After 25 years as a specialized
New Zealand Standardbred year-
ling sales preparer, Canterbury-
based David Shadbolt has found
his best monetary reward, breed-
ing Thoroughbreds for sale in
Australia.

Shadbolt, along with Irish
wife Adrienne, run Broadfield
Lodge, an agistment farm 20 min-
utes south-west of Christchurch,
still loves being a yearling sales
preparer, but it’s just that, a labour
of love.

He almost gave the yearling
preparations away six years ago
due to poor financial returns.

Shadbolt almost walked away
from the Standardbred yearling

sales because the bottom line
never stacked up. He kept going
after making adjustments so it
could provide a basic income.

“Your best staff member got
more money out of doing the
yearling prep than you did at the
end of it,” he declared.

He explained that he worked
hard for 10 to 12 weeks with a
heap of horses, and after paying
the bills, he might earn $6,000.

“Everyone else wants you to
do them cheaper and better and
you can’t do it on your own.
You’ve got to have staff.

“Yes, we could have paid the
staff less but I’m a strong believer
in paying them reasonable money.”

David Shadbolt has approached the horse

business in his own unique way, working with

Standardbreds and Thoroughbreds in New

Zealand and Ireland. By Jeff Scott

THE 
SHADBOLT

WAY



Shadbolt decided he wouldn’t con-
tinue unless he received two per cent of
a yearling’s sale price. 

“In doing that we lost clients but
we’ve stuck with it. Initially the long-
term original guys that had been with us
for say 10 years went on to one per cent.
They had a break going into it and are
now on two per cent as well. That makes
it better.”

If he hadn’t found alternative work
at a Thoroughbred stud farm in Ireland
each year for a long period, Shadbolt,
like so many before him, would have left
the industry. 

He believes many of the best horse
people in New Zealand move on because
they can earn more in alternative
employment.

He says many capable horse people
head to the freezing works because
they’re 30 years of age, usually have a
wife, two kids, but not a heap of money.

“That’s so sad,” he says.
Shadbolt, now 50, remembers what

it was like growing up, getting keen
working with horses, then having to go
off-shore to earn enough money to keep
going. 

After his mother was killed suddenly

in a car accident on New Year’s Eve when
he was 14, Shadbolt spent school holi-
days on the West Coast of New Zealand
with horseman John Coleman and his
family, where his interest in horses blos-
somed.

“I have not spent enough time back
there over the years,” he says.

Coleman, formerly a neighbour to
the Shadbolt family when living at
Ladbrooks, near Christchurch, had been
groom to the man-eating Thoroughbred
stallion Nightmarch, who had famously
beaten Phar Lap in the 1929 Melbourne
Cup.

Shadbolt said it must have been dif-
ficult for his father Rex, later a president
of the Banks Peninsula Trotting Club.

“Imagine if you’ve got other chil-
dren seven, nine and 11, and trying to
run a farm, and your partner’s gone per-
manently, bang, ripped out of your life,”
he says.

“It wouldn’t have been the easiest
thing in the world. As kids growing up
we probably didn’t recognize that, or
were as helpful as we could have been.”   

Coleman, who ran a dairy farm, took
a particular interest when young
Shadbolt began working with stallions at
Roydon Lodge Stud near Christchurch.

Shadbolt also later worked at
Nevele R Stud in Canterbury, and had
stints under top Canterbury horsemen
such as Neville Benny, Bill Denton, Cecil
Devine (six-time NZ Cup winning trainer)
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Now that their two sons are of school age, the Shadbolt 
family doesn't make the annual trip to Ireland but stays at 
their Broadfield Lodge located 20 minutes from Christchurch.
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and Sam Ballantyne.
“I absolutely loved working on and

off for Cecil Devine, and wish I had gone
there years earlier. He was a great man
and I got on with him superb,” Shadbolt
recalls.

“He’d say this is how I want you to
do it son and if you did it, there wasn’t a
problem.” 

Shadbolt had heard others say how
hard he was to work for, but generally he
believes this was because Devine was
meticulous. 

“The best horsemen are meticulous
with their animals,” he says. 

“Sometimes some of their gear or
their properties and things might not be
how they’d like to have them, but they

are solely focused on the four-legged
creature. When they get the good one it
achieves its potential.”

During his late 20s, Shadbolt quickly
learned a painful lesson by initially 
owning a string of bloodstock, up to 14
horses he openly admits were “crap.”

He was doing the hard yards prepar-
ing yearlings, foaling a few mares, leas-
ing out some of his land and taking a fac-
tory job at night, all to make ends meet.

Shadbolt was getting nowhere with
a hefty mortgage. 

He first secured Broadfield Lodge
around 25 years ago.

“Its just under 50 acres now. It was
bigger back then but I had a wife who
wanted a hunk of it. I was down to 16

acres with a bigger mortgage at one
stage, which covered the house and nine
stables.”

He now has 12 horses grazing com-
fortably on the property, including a few
outside mares that are in foal.

After his first marriage ended, he
started again.

Shadbolt had spent a season work-
ing at a stud farm in Ireland and over a
Christmas catch-up with one of his Irish
contacts, he was asked when he was
coming back, as there was always a posi-
tion for him.

A flatmate spurred him into action,
saying why don’t you go?

“I rang back the next day and my
mate said actually this farm is going
average, but I’ll look round and find you
a decent job. 

“I said the rules are simple. If you
wouldn’t work for them, neither will I.

“He said that made it a short list. He
ended up getting me work with his
brother, who managed a farm.”

Shadbolt would leave after the
annual yearling sales in New Zealand for
up to five month stints in Ireland each
year for the breeding seasons there,
doing some hard graft to get ahead.

Ten years ago, the day before he had 26 yearlings due to
start being prepared for the sale, Shadbolt suffered a 
brain hemorrhage which has made him far more apprecia-
tive of the live he has.
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“Sometimes within 24 hours I’d be
gone for five months. If it was busy when
you left here it was as busy again when
you got there with a whole bunch of
new faces and generally a new stallion or
two,” he notes. 

“It was a 20 week contract when I
first started and I eventually got it
pushed out. I worked at a very nice stud,
Derrinstown Stud, Maynooth, Kildare,
which was owned by Sheik Hamdan Bin
Rashid Al Maktoum.”

Shadbolt says his stints in Ireland
would support him up for the next year,
but returns from the yearling sales never,
ever, propped him up.

“I worked as many hours as I could
because you got paid by every hour you
put in. That’s what we did here at home,
but over there you got paid for it,” he
explains.

“The day after I came home I’d take
five years off the mortgage. 

“That made a huge difference. I
could still do the yearlings which I loved
doing, but if you were going to have a
problem with an owner over potential
costs, you didn’t have to do it. It was a
huge change and just took the stress out
of it.”

With earnings from his Irish
sojourns, Shadbolt also began again with
a bloodstock investment, and this time
he was determined to do it professional-
ly.

“My aim was I wouldn’t get another
horse until I could afford something way
better up the ladder from what we had,”
he says.

He made several attempts to buy a
mare in England and Ireland, but could-
n’t find one that suited. 

“I learned a lot of things during the
process, so after some time we ended up
buying a three-year-old filly (Tambara)
from Robert Sangster. 

“We bred Tambara in England, sent
her to Ireland, tripped her down to
Australia and were going to bring her to
New Zealand until we found out she had
to stay in quarantine, because she was in
foal, until three weeks after she foaled.

“It cost $90 Australian a day, but by
default, she ended up living in
Australia.” 

Shadbolt says he virtually only got

their money back from the foal, but they
were on their way to a great meal ticket.

Called Upstaged she went on to
become a Group One performer, running
second in New Zealand’s Avondale Gold
Cup for Melbourne trainer Peter Moody. 

The second foal from the English
mare became a Group Two winner and a
multiple listed winner called El Pauji,
winning six races and $400,000, while her
third foal was Gently Bently, who was a
one-time favourite for the famed two-
year-old Thoroughbred classic, the
Golden Slipper in Sydney.

“We had sold him. He won about six
but never hit the highlights. He raced in
about five Group Ones before he won his
first race, trying to get enough money to
race in the Golden Slipper, but he never
made it,” Shadbolt remembers.

Then lightning struck when they
sold the next foal, a Redoubte’s Choice
filly, for $1.6 million Australian.

“It instantly changed things, paying
for the mortgage, everything. We owned
two-thirds of all those foals with Trevor
Luke of Christchurch, who had a half-
share in former top NZ galloper
Alamosa,” Shadbolt says.

Luke was his first client to walk in
the gate at Broadfield Lodge. They later
raced Standardbreds in Australia, includ-
ing the good winner Svartsmara (23
wins), when former Kiwi horseman John
Langdon was training in Melbourne.

“Tambara’s still going. We’ve got
her in foal to Flying Spur and she has a
weanling colt by Flying Spur (brother to
El Pauji).

The Thoroughbred connection was
even more fruitful for Shadbolt and his
partner when they re-purchased El Pauji
at a reduced price as a broodmare.

They had sold her for about
$120,000 as a yearling. She won $400,000
and was sold off the racetrack for some-
thing similar.

After Shadbolt found she was put in
a broodmare sale, in foal, 12 months
later, then withdrawn, they purchased
her privately for what he thought was a
bargain price.

“We didn’t think we’d have enough
to buy her but we made the owner an
offer and it was accepted first off. The
previous owner dropped a lot of money

on that horse in 12 months,” he notes.
“So we’ve got the mother and the

daughter and are breeding from both.”
Shadbolt has much international

experience, having also worked for a
Canadian-owned farm in the United
States, with Arabian horses, where he
says he learned a lot about presentation.

“They were very intelligent horses
and are super animals. It was a great
experience working with them,” he says.

Shadbolt believes too many people
are rearing their yearlings on barley.

“That’s why we have so many joint
problems and growth development
problems with horses. 

“That’s why you see a lot of horses
at the sales prepped on barley and know

that even if they come up, the probabili-
ty is that they’re going to have problems
as two-year-olds with bone chips and
stuff like that.” 

But he says even when you put the
best efforts in, there is no guarantee of
success.

“You could go out and feed them
the best Dunstan or NRM feeds you could
get, spend the money, and the horse still
be no bloody good. That’s one of the
hard things about the game.”

Shadbolt has built up a both a good
buying and vendor clientele over the
years at the NZ Yearling Sales, having
prepared such stand-outs as Kates First
(Auckland Cup winning mare), New Age
Man and Cigar. 

“As long as they pay their bills, the
vendors are generally pretty happy that
we’ve done our best for them.

“As for buyers, we do have some

“Imagine if you’ve   
seven, nine and    
run a farm, and yo   
permanently, ban    
your life.”
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people that come up and say which one?
I’ll say well it’s your money, I’ll sell you
the whole bloody lot.”

Shadbolt got a kick out of selling
2010 Victoria Oaks winner Charlotte
Brew to a carload of Australians, who
turned up the day after the previous
year’s sales, wanting to talk to him about
the buying process, just when he’d hit
rock bottom.

“I couldn’t get rid of them for two
hours. I said look if you guys are coming
back next year, don’t leave it until just
before the sale starts. Come the day
before or two hours before the sale and
we’ll go through a few but work out
your price range etc.” 

The following year they arrived but

didn’t have a big budget. They missed
out on securing anything for the first
two days but were keen to return on the
third day, which offered a reduced qual-
ity consignment.

“We had one horse in the draft that
was a nice horse that they might be able
to get, a Mach Three filly, but she had a
big haematoma on her chest, which had
been drained but didn’t look good.”

Shadbolt told them it would never
affect her. 

“She was a rugged filly. The work
we did with her in the round yard, she
moved real well and never got tired. 

“I said to these people she has no
faults, she takes the work, has a tough
attitude and yes, I think it will be a race-
horse. I don’t know if she will be special,
but I think she’ll make a racehorse.”

“I said I think you can buy her with
confidence. I don’t think she’ll win you a

two-year-old race but will make a race-
horse, but you may have to wait until
she’s three or four. 

“I think she came up and won two
at two, then won the (Victoria) Oaks in
Australia as a three-year-old.

The same team returned this year
and gave Shadbolt a hat with a montage
of their initials on the top.

“They brought me one across. They
could have come and given me $1,000
and said thanks very much, but they got
off their backsides before they left home
and brought that for me. To me that’s
special,” he says.

Shadbolt tried to suggest another
horse to them on the morning of the 6.3
magnitude Christchurch earthquake at
this year’s sales on February 22. 

“They were underbidders on two
horses, then didn’t want to be there
after the earthquake. They’re nice guys
and they’ll be back next year.

“The whole way through the year-
lings next year we’ll be trying to find a
low risk buy for these guys. Whether its
someone trying to buy one for $10,000
or much higher, we try to give them
what we think is good advice,” he says.

Shadbolt says it’s all part of the serv-
ice, like Kiwi trainer Ray Green who was
first up to look at his draft at 6:45 a.m.
on one of the sale days this year.

After viewing the draft Green asked
Shadbolt if there was any horse he had a
soft spot for.

Shadbolt asked him for his book.
Green had already written a note on the
page for the one he liked: ‘nicest in this
draft.’ 

“It wasn’t on his list to walk out.
He’d already selected him, and later
bought him.” 

Green, after buying the American
Ideal colt for $25,000, came back to the
box and told Shadbolt: “If we’re right
about this horse I’m going to have a lot
of fun, and if we’re wrong, that makes
two of us.

“There are guys like that going
around all the time. They’re not scream-
ing and roaring. Just doing business and
trying to stay doing business year after
year and looking after their clients,” says
Shadbolt.

“Without them coming back with the

numbers we’re doing its tough work. It’s a
tough game. You need those guys coming
back each year. It doesn’t matter if they
don’t buy one of mine, even if they’re the
underbidder they generally make the
other person pay another $1,000.”

He believes if trainers haven’t got
the time to properly dedicate to the
selection process, they would be better
served enlisting expert opinion from
other experienced horse people to assess
prospective purchases before the sales. 

Shadbolt says he would like to race
more horses himself, but won’t make
irrational decisions to force himself into
the ownership stakes here.

“Unfortunately I’ve got to listen to
myself,” he says.

This is the reason he only has a 10
per cent share in a three-year-old
Thoroughbred filly, and a 12.5 percent
share in a three-year-old pacer, racing in
New Zealand. Both have won two races
each this season.

“Its great fun and they are good
people to be with. I like that,” he says. 

“But it sickens me that all the other
horses that we own (eight Thoroughbreds
in Australia) are all over there.”

Shadbolt, after aiming to get his
main Thoroughbred interests up in the
top five per cent, believes it is only good
business to have them where they can
earn to their full potential.

“If you look after them well and
breed them astutely, then when you
have a payday, you’ll get a respectable
payday to cover up for all the bad luck,
misfortune, and other things that hap-
pen,” he says.

Shadbolt only wants the best for his
Thoroughbred investments in Australia.

“I’d like to keep the same numbers,
at this stage, because it’s manageable. 

“Any bigger it gets harder to man-
age from a distance and you’re only as
good as the people on the ground. 

“We pay hugely to have them there
and I don’t mean the people that own
the farm. I mean the people on the farm.
We look after them the best we can
whenever we’re near them,” he says.

“Its not so much the trainer, it’s the
kid that mucks out the box and the peo-
ple that put the horse to and from the
paddock. 

   got other children
   11, and trying to

    our partner’s gone
 g, ripped out of

 



“If they are not good people that
put up with your horse, and if they aren’t
taking that extra care, that can be the
difference between the thing working or
not working for you.” 

Shadbolt has the same policy with
his staff. 

“I don’t think they’ve gone too
many other places where they’ve got an
increase in wages when they’ve moved
on. I don’t think we overpay them.
They’re paid what they’re worth and
that’s the problem with the industry.”

Shadbolt says there is no easy fix to
attract younger people to the harness
racing industry in New Zealand.

“There just has to be more money in
the system and unfortunately it probably
has to come from the owner. 

“If you have a son or a daughter
that works in the local stables at the
weekend, you wouldn’t mind as long as
they go to university as well.”

Shadbolt values every day after suf-
fering a brain hemorrhage 10 years ago
on December 19.

“It was right on the eve of the sales
preparations. We had 26 yearlings due in
the next day and my wife knew nothing
about horses.

“She’d been here a year and knew
nothing, but I got back and survived and
we’ve carried on.” 

The Shadbolts decided not to con-
tinue working the yearly Irish stint when
their boys (now seven and nine) became
of school age, and he says they are fortu-
nate enough to have some breathing
space financially. 

“We aren’t going to give it all back
in a hurry. We have investments and we
want to keep living, have horse involve-
ment, but have a life, because you never
know when its going to come to an
end,” he says.

“We’re lucky enough with the
resources we’ve got around us. If we are
careful, we can do that.

“Hopefully in 10 years I’d like to
think we’ll be doing less numbers of
horses and enjoying life. 

He’d like to see himself with more

quality stock but he doesn’t know where
they’ll come from. 

“I can’t see me investing in a
Standardbred mare in a hurry,” he says.

“I’ve had a few goes. I would breed
one every second year, and take the foal
to the yearling sales for an interest, but it’s
just harder and harder to make a quid.”

David Shadbolt has devoted his life
to caring for horses. 

He has plied his trade and will con-
tinue to do so. He lives in Canterbury,
New Zealand, because he loves it.

After a bumpy start, he has made
frugal decisions to get ahead. 

He admits its not easy to make a dol-
lar in New Zealand with the recession
having its effect on the racing industry,
but will hang in there for better times.

A man who has learned life’s lessons
the hard way, if you spot him stepping
up his New Zealand bloodstock portfolio
you’d better get on the train too.

His formula for success requires hard
work, sound thinking, and some good
Kiwi luck. �
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ART COLONY
One of Artsplace’s fastest and richest 2YO’s

AT TWO

AT THREE

p,2,1:51s; 3,1;51s ($863,750)
Beat all the top 2YO’s (Race-timed, 2nd 3, 1:48.8)

Artsplace - Asleep Onthe Beach - Beach Towel

• A wonderfully bred $157,000 
yearling purchase with 
perfect conformation.

• He only missed the top two 
once in his injury shortened 
career (13 - 5 - 7 -0) and 
that was the night he was 
injured in the final of the 
Meadowlands Pace.

4 wins and finished 
2nd by a nose in the 
final of the Governors 
Cup, and second to 
Well Said (parked the 
mile) in the final of the 
Breeders Crown.

• Artsplace has the hottest 
siring sons in Australia, e.g. 
ART MAJOR, MODERN ART, 
GRINFROMEARTOEAR. 

• Bottom line broodmare sire 
excellence, BEACH TOWEL, 
CAM FELLA, ALBATROSS, BYE 
BYE BYRD

He finished 2nd to 
Well Said in the final 
of the North American 
Cup, pacing his own 
mile in 1:48.8

Loddon Valley Stud
John & Kay Campbell 
49 Alexander Reef Rd Lockwood 3551
Ph:  (03) 5435 4144 
Mob: 0437 077 887 or 0427 551 226 
Fax: (03) 5435 3920
Email: loddonvalleystud@hotmail.com
Website: www.loddonvalleystud.com.au

ASSOCIATE SIRES: UNION GUY $1320, SPORTS TOWN $1100, 
DENVER GIFT $550, CONCH DEVILLE $1500

“ART COLONY was a 
gorgeous yearling I just 
had to have him whatever 
the price ($157,000). 
Bred beautifully, perfect 
manners, perfect gait, 
needed no boots, 62inch 
hopple, beat the best 
colts, fought tough from 
bad draws, last quarters 
in 26. Should have won 
$2m but for going amiss 
in Meadowlands Pace.” 

Casie Coleman   Twice 
leading Canadian trainer

He defeated MAJOR IN 
ART, USA 2YO of the Year 

2008, WELL SAID & IF I 
CAN DREAM on multiple 

occasions

Service Fee: $3000 incl GST
Multiple and Consecutive Booking Discounts 

ON HIS WAY
BACK TO  

LODDON VALLEY
STUD FROM
SERVING 104  

MARES IN  
CANADA

OUTSTANDING TYPE   16.2h 5YO

“

”
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